
 
 
 

Monthly Letter, July 2013 
 
Dear Partners, 
 
Monthly performance in July was 0.73%, net of fees. Our fund began the month with a large cash 
balance, added one new position, and ended the month with a 40% cash position. Our fund invests in 
excellent businesses with exceptional management where securities are selling at a low valuation. 
Because such opportunities are rare, and I do not expect to find them every month, I am pleased that we 
were able to purchase shares of Caverion in July. 
 
Caverion is a Finnish company that spun out of YIT on July 1, 2013. YIT is a multifamily residential 
construction company that operates in Finland and Russia, and has a €1.4B market cap. Caverion installs 
and maintains building systems (HVAC, plumbing, electricity, etc…) in Scandinavia, Germany and 
Austria, and has about a €570M market cap. This is a positive for investors interested in Caverion, as the 
company is smaller than its parent, and it operates in a different business and in different geographies. 
Given the choice of analyzing and valuing Caverion, or just selling it, many YIT investors were likely to 
sell the Caverion shares that they received. After all, if they were excited about YIT’s opportunities to 
build homes in Russia, why would they want to be involved with a boring little company that fixes A/C 
units in Germany? If they did decide to look at Caverion, the first thing that they would notice is that 
operating profits have been weak since 2008. 
 
Investors’ First Glance at Caverion 
EUR Million 2004 2005 2006 2007 2008 2009 2010 2011 2012 TTM Q2
Revenue 1,680     1,797     1,892     2,140     2,396     2,125     2,353     2,876     2,803     2,674     
Revenue Growth 7.0% 5.3% 13.1% 12.0% -11.3% 10.7% 22.2% -2.5% -4.6%
Segment EBIT 62          96          106        153        162        119        99          105        61          35          
EBIT % 3.7% 5.3% 5.6% 7.1% 6.8% 5.6% 4.2% 3.7% 2.2% 1.3%
NOPATA 50          75          82          124        125        96          85          89          61          44          
NOPATA ROTC 39% 55% 57% 76% 69% 60% 71% 33% 27% 24%   
 
The last line of the above chart—Caverion’s return on tangible capital—is impressive, but many investors 
who owned YIT probably sold their Caverion shares long before they got around to calculating it. Many 
factors have to come together for me to find an excellent business with an exceptional management team 
selling at a low valuation, and spinoffs like this one can provide the low valuation leg of the stool. The 
first leg is an excellent business, and returns on tangible capital that have averaged 51% certainly 
suggested that Caverion would qualify. 
 
Another factor worth noting is that YIT’s CEO—Juhanni Pitkäkoski—ran Caverion from 2003–2008, and 
chose to leave YIT to become the CEO of Caverion. I.e. he decided to leave the exciting larger company 
(€1.4B market cap, more perks, more prestige) to run the smaller spinoff whose revenues and profits have 
been disappointing. This piqued my interest, and my subsequent analysis of the company revealed 
additional positives. For example, non-cash acquisition amortization reduces accounting earnings, leaving 
more cash available for reinvestment and dividends than is apparent from the income statement. Also, 
since the fourth quarter of 2012, Caverion has been “cleaning” its order book, reducing earnings by 
writing down the value of projects prior to completing them. The effects of management (good and bad) 
take time to appear in the installation business, as the company completes projects won in earlier periods. 
Caverion was sloppy in bidding on installation projects in 2009 and 2010, and though it has stopped 



 
 
 

winning tenders with low prices, it will not complete work on those low profit projects until the fourth 
quarter of 2013. With these projects out of the way, margins will rise. These and other factors augured 
well for an improvement in earnings, while the quality of the business continued to impress me. 
 
Caverion’s maintenance business accounts for a majority of its revenues and is characterized by long-term 
customer relationships and local economies of scale. This gives the business a sustainable moat, and 
means that the company’s high historical returns on capital are sustainable over at least the next ten years. 
The market is fragmented (the three largest players account for 22% of the market in Austria, which is 
Caverion’s most concentrated market), and acquiring and integrating small competitors has been an 
excellent use of capital for Caverion and its largest competitors. These factors give Caverion a long path 
of profitable growth and high returns on reinvested capital. 
 
I have also been impressed by Caverion’s management. The business grew with high returns on invested 
capital when it was run by Juhanni Pitkäkoski, indicating that he is an excellent operator. His decision to 
return to the company that he has called his “baby” shows that he cares about the business and believes 
that its recent decline is reversible. The company’s chairman appears to be an excellent capital allocator 
(he bought his stake in YIT in late 2008), who has a large economic interest in Caverion’s success. This 
makes for a great management team – a CEO with a strong track record in the business and demonstrated 
motivation to drive its future success, and a chairman with a history of good capital allocation and the 
economic interest to drive it going forward. 
 
In July, our fund purchased Caverion shares at an average price of €4.11, or 12.5x my estimate of trailing-
twelve-month cash earnings. At this price, I estimated that the upside to downside ratio was greater than 5 
to 1. Our fund invests in companies like Caverion – which has an excellent business, an exceptional 
management team, and whose securities are undervalued. Caverion is currently our fund’s largest 
position. 
 
Thank you for your continued support and interest in Curreen Capital. As always, please feel free to call 
or email with any questions, suggestions, or just to say hello. 
 
Sincerely, 
 
 
 
Christian Ryther 
646-535-8573 
cryther@curreencapital.com 
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DISCLAIMER 
 
The information contained herein regarding Curreen Capital Partners, LP (the “Fund”) is confidential 
and proprietary and is intended only for use by the recipient. The information and opinions expressed 
herein are as of the date appearing in this material only, are not complete, are subject to change without 
prior notice, and do not contain material information regarding the Fund, including specific information 
relating to an investment in the Fund and related important risk disclosures.  This document is not 
intended to be, nor should it be construed or used as an offer to sell, or a solicitation of any offer to buy 
any interests in the Fund.  If any offer is made, it shall be pursuant to a definitive Private Placement 
Memorandum prepared by or on behalf of the Fund which contains detailed information concerning the 
investment terms and the risks, fees and expenses associated with an investment in the Fund. 
 
An investment in the Fund is speculative and may involve substantial investment and other risks. Such 
risks may include, without limitation, risk of adverse or unanticipated market developments, risk of 
counterparty or issuer default, and risk of illiquidity. The performance results of the Fund can be volatile. 
No representation is made that the General Partner’s or the Fund’s risk management process or 
investment objectives will or are likely to be achieved or successful or that the Fund or any investment 
will make any profit or will not sustain losses.  
 
Unless otherwise stated, the performance information contained herein is for the Fund and is net of a 
1.50% annual asset-based management fee and a 20% annual profit-based performance allocation. As 
with any hedge fund, the past performance of the Fund is no indication of future results. Actual returns 
for each investor in the Fund may differ due to the timing of investments. The performance information 
contained herein has not yet been independently audited or verified since the Fund launched in June 
2013.  While the data contained herein has been prepared from information that Curreen Capital GP, 
LLC, the general partner of the Fund (the “General Partner”), believes to be reliable, the General 
Partner does not warrant the accuracy or completeness of such information. 

 



 
 
 

Monthly Letter, August 2013 
 
Dear Partners, 
 
Monthly performance in August was 6.16%, net of fees. There were no major changes to the portfolio 
during August, which is not surprising, considering that our fund’s strategy is to invest in special 
opportunities: excellent businesses with exceptional management teams, which are rarely available 
through an undervalued security. I hope to make three to five of these investments per year, which should 
produce excellent results for our fund. As Peter Lynch wrote, you do not have to “kiss all the girls” to 
succeed – the key is to only choose great opportunities. 
 
Because our fund only invests in rare and wonderful investments, I analyze and pass on many potentially 
promising investments. Two examples in August were Kodak and Caesars Acquisition Corporation. For 
both, securities were being created in a promising fashion. Kodak emerged from bankruptcy with only its 
most promising assets, and with its common stock owned by former creditors, while Caesars Acquisition 
Corporation will separate from Caesars Entertainment through a rights offering. While both were 
promising for similar reasons, they also failed to meet our fund’s criteria for similar reasons – both 
businesses require many “ifs” to be excellent. For example, Kodak will be an excellent business only if its 
fancy technologies successfully unseat existing commercial printing leaders, while Caesars Acquisition 
Corporation will be an excellent business if online real money gambling is legalized in the US and if the 
World Series of Poker becomes the dominant online poker platform. We can get our “ifs” from Kipling; 
our fund’s investments need to meet each of our criteria. 
 
Thank you for your continued support and interest in Curreen Capital. As always, please feel free to call 
or email with any questions, suggestions, or just to say hello. 
 
Sincerely, 
 
 
 
Christian Ryther 
646-535-8573 
cryther@curreencapital.com 
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DISCLAIMER 
 
The information contained herein regarding Curreen Capital Partners, LP (the “Fund”) is confidential 
and proprietary and is intended only for use by the recipient. The information and opinions expressed 
herein are as of the date appearing in this material only, are not complete, are subject to change without 
prior notice, and do not contain material information regarding the Fund, including specific information 
relating to an investment in the Fund and related important risk disclosures.  This document is not 
intended to be, nor should it be construed or used as an offer to sell, or a solicitation of any offer to buy 
any interests in the Fund.  If any offer is made, it shall be pursuant to a definitive Private Placement 
Memorandum prepared by or on behalf of the Fund which contains detailed information concerning the 
investment terms and the risks, fees and expenses associated with an investment in the Fund. 
 
An investment in the Fund is speculative and may involve substantial investment and other risks. Such 
risks may include, without limitation, risk of adverse or unanticipated market developments, risk of 
counterparty or issuer default, and risk of illiquidity. The performance results of the Fund can be volatile. 
No representation is made that the General Partner’s or the Fund’s risk management process or 
investment objectives will or are likely to be achieved or successful or that the Fund or any investment 
will make any profit or will not sustain losses.  
 
Unless otherwise stated, the performance information contained herein is for the Fund and is net of a 
1.50% annual asset-based management fee and a 20% annual profit-based performance allocation. As 
with any hedge fund, the past performance of the Fund is no indication of future results. Actual returns 
for each investor in the Fund may differ due to the timing of investments. The performance information 
contained herein has not yet been independently audited or verified since the Fund launched in June 
2013.  While the data contained herein has been prepared from information that Curreen Capital GP, 
LLC, the general partner of the Fund (the “General Partner”), believes to be reliable, the General 
Partner does not warrant the accuracy or completeness of such information. 

 



 
 
 

Monthly Letter, September 2013 
 
Dear Partners, 
 
Monthly performance in September was 8.07%, net of fees.  
 
In September I ran my first ultramarathon, the 50 mile race at Virgil Crest. During my (many) hours on 
the course, I thought about the similarities between an ultramarathon and investing. I sought out advice 
from experienced ultramarathoners prior to the race, and some of the best insights were to start with an 
“uncomfortably slow” pace, and “if you can’t see the top of a hill, walk”. The core of this advice is that 
distance runners have to still have energy when it matters – near the end of the race. Though I have 
historically tried to avoid walking when I run, this advice made sense to me, because it is analogous to 
how I think about investing. It is important to have cash when it matters – when I identify an exceptional 
opportunity. 
 
Cash accounted for about 34% of our portfolio at the end of September, and portfolio appreciation has 
accounted for nearly the entire decline in this percentage since July. We do not hold this cash because I 
think that the market will decline, we hold this cash because I only want to invest our money in 
exceptional opportunities. I will identify exceptional investment opportunities in the future, and when I 
do, we will need to have cash available in order to seize those opportunities.  
 
Thank you for your continued support and interest in Curreen Capital. As always, please feel free to call 
or email with any questions, suggestions, or just to say hello. 
 
Sincerely, 
 
 
 
Christian Ryther 
646-535-8573 
cryther@curreencapital.com 
 
p.s. On the topic of exceptional opportunities, just before sending out this letter our fund purchased shares 
in SAIC, a government technical and IT services provider. I will comment more fully on this investment 
next month. 
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DISCLAIMER 
 
The information contained herein regarding Curreen Capital Partners, LP (the “Fund”) is confidential 
and proprietary and is intended only for use by the recipient. The information and opinions expressed 
herein are as of the date appearing in this material only, are not complete, are subject to change without 
prior notice, and do not contain material information regarding the Fund, including specific information 
relating to an investment in the Fund and related important risk disclosures.  This document is not 
intended to be, nor should it be construed or used as an offer to sell, or a solicitation of any offer to buy 
any interests in the Fund.  If any offer is made, it shall be pursuant to a definitive Private Placement 
Memorandum prepared by or on behalf of the Fund which contains detailed information concerning the 
investment terms and the risks, fees and expenses associated with an investment in the Fund. 
 
An investment in the Fund is speculative and may involve substantial investment and other risks. Such 
risks may include, without limitation, risk of adverse or unanticipated market developments, risk of 
counterparty or issuer default, and risk of illiquidity. The performance results of the Fund can be volatile. 
No representation is made that the General Partner’s or the Fund’s risk management process or 
investment objectives will or are likely to be achieved or successful or that the Fund or any investment 
will make any profit or will not sustain losses.  
 
Unless otherwise stated, the performance information contained herein is for the Fund and is net of a 
1.50% annual asset-based management fee and a 20% annual profit-based performance allocation. As 
with any hedge fund, the past performance of the Fund is no indication of future results. Actual returns 
for each investor in the Fund may differ due to the timing of investments. The performance information 
contained herein has not yet been independently audited or verified since the Fund launched in June 
2013.  While the data contained herein has been prepared from information that Curreen Capital GP, 
LLC, the general partner of the Fund (the “General Partner”), believes to be reliable, the General 
Partner does not warrant the accuracy or completeness of such information. 

 



 
 
 

Monthly Letter, October 2013 
 
Dear Partners, 
 
Monthly performance in October was 0.29%, net of fees. As I noted in the postscript to last month’s 
letter, our fund purchased shares of SAIC in October. SAIC is an excellent business with exceptional 
management, and we purchased shares at a low valuation. In an effort to keep these monthly letters brief, 
I will outline my view of SAIC below. I am happy to send a longer writeup of SAIC – send me a quick 
email if you would like it. 
 
SAIC is a US government contractor that spun out of “old SAIC” on September 30, 2013. SAIC provides 
services to the US government, and going forward will have about $4B in annual revenue. “Old SAIC” 
changed its name to Leidos, is also a government contractor, and has revenues of about $6B. Leidos kept 
the growth areas of the business—health, energy, and counterterrorism—while SAIC has kept the less 
sexy but still solid businesses, including managing communication networks, supply chains, and training. 
Below is a quick look at the “boring” business that we invested in (estimates in blue). 
 
SAIC’s Recent Financial Performance 
YE Jan 2009 2010 2011 2012 2013 TTM Q2
Revenue 4,340     4,893     4,863     4,733     4,781     4,541     
 Revenue Growth 12.7% -0.6% -2.7% 1.0% -5.0%
Operating Income 283        323        329        299        281        224        
 % Margin 6.5% 6.6% 6.8% 6.3% 5.9% 4.9%
FCF ex Stock Comp 216        274        244        146        
ROTC 41% 42% 36% 41% 44% 32%
FCF ROTC 38% 61% 61% 34%  
 
The last lines of the chart are what excite me – SAIC generates high returns on tangible capital, which 
means that it has ample free cash flow to allocate toward internal growth, acquisitions, or payments to 
shareholders. SAIC has a long history of generating high returns on capital—going back to its founding in 
1969—and using the resulting free cash flow to grow the business and return capital to shareholders. 
 
SAIC provides services to the US government (95% of revenue), particularly to the US military (75% of 
revenue). SAIC has over 1,500 contracts and task orders, with an average size of $3m per contract. The 
ten largest contracts account for 46% of revenue, and then there are hundreds of smaller contracts. This 
fits SAIC’s history – the company was built on a policy of encouraging employees to go after business, 
regardless of size. As long as the new business could pay the salaries of the employees working on it, 
SAIC would support the employee in pursuing business that excited them. This led to many tiny 
contracts, and those tiny contracts allowed the company to expand into new areas, tackle interesting new 
problems, and deliver results that the client wanted. Small contracts led to business with new customers, 
and with solid performance on difficult projects, SAIC was able to win larger contracts with its new 
customers. This eventually led to the large projects that now account for 46% of SAIC’s business. 
Examples of these large projects include handling the logistics for the Defense Department’s tires, 
providing secure IT networks for the State Department and NASA, and providing specialized training 
(realistic games and simulating water environments, for example) for the Army and Navy. In each of 
these examples, as with most of SAIC’s contracts, SAIC meets a core need for its customer on a 



 
 
 

complicated project. Solving complicated projects has been a hallmark for SAIC, as the company has 
focused on delivering on difficult problems that are key issues for its customers. This combination—
complicated and key issues—is very powerful for SAIC. Once SAIC has solved a complicated problem, it 
is very difficult for the manager selecting a service provider to choose a different provider. For example, 
if you were choosing a service provider for a complicated job, would you switch from someone who had 
successfully delivered in the past? If the incumbent screws up, they will likely be blamed for changing 
something, but if you pick a new provider and something goes wrong, blame will probably fall on your 
shoulders. And since it’s not the bid manager’s money (sorry, taxpayers), there is no strong incentive to 
select an alternative provider even if they are “cheaper”. This provides customer captivity for SAIC on 
complex projects, and where the projects are central to the customer’s mission (for example: Will the 
army need tires in 20 years? Will NASA need an IT network?), the projects will continue to come up for 
bid every few years. SAIC, like many government contractors, faces pressure as branches of the US 
government attempt to reduce expenses, but SAIC’s focus on complicated problems that are central to its 
customers’ missions will continue to generate substantial revenues, profits, and returns on capital. 
 
A business that can continue to generate 40% returns on tangible capital is a great business, but a great 
business needs exceptional management who can intelligently allocate its excess cash flow. Just three 
days after SAIC shares began trading (“regular way”), the company announced a dividend and a 
repurchase of up to 10% of the company’s shares. The share repurchase announcement was a very 
welcome demonstration of how SAIC’s management intends to allocate capital – they will send it to 
shareholders. This is entirely appropriate, as the company has limited growth opportunities (the US 
government is trying to shrink military spending), and intelligent acquisitions are difficult to accomplish 
when buying government servicers. SAIC’s investor relations chief gave the company line, saying that 
acquisitions often only bring “empty promises”. This is an exceptional attitude for a management team. 
Most managers want to expand their empires, which acquisitions readily accomplish. Additionally, “old 
SAIC” had made many acquisitions over the past few years, and had halted share repurchases. SAIC’s 
management has not only decided to eschew the popular growth-by-acquisition strategy (which is only 
occasionally intelligent) in favor of dividends and share repurchases at a low stock price, but it is breaking 
with the company’s recent capital allocation history. It would be easy for SAIC to continue to make 
acquisitions that benefit management at the expense of shareholders, instead they are returning cash to us. 
 
SAIC is a great business with an exceptional management team. I estimate that the shares are worth about 
$32 in a reasonable downside scenario, and should be worth more than $60 in a few years. At the just 
under $33 that we paid for our shares, the upside to downside ratio was well above 5:1. I am pleased to 
have added another excellent business with exceptional management and a low valuation to our fund. 
 
Thank you for your continued support and interest in Curreen Capital. As always, please feel free to call 
or email with any questions, suggestions, or “send me that SAIC writeup!” 
 
Sincerely, 
 
 
 
Christian Ryther 
646-535-8573 
cryther@curreencapital.com 
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DISCLAIMER 
 
The information contained herein regarding Curreen Capital Partners, LP (the “Fund”) is confidential 
and proprietary and is intended only for use by the recipient. The information and opinions expressed 
herein are as of the date appearing in this material only, are not complete, are subject to change without 
prior notice, and do not contain material information regarding the Fund, including specific information 
relating to an investment in the Fund and related important risk disclosures.  This document is not 
intended to be, nor should it be construed or used as an offer to sell, or a solicitation of any offer to buy 
any interests in the Fund.  If any offer is made, it shall be pursuant to a definitive Private Placement 
Memorandum prepared by or on behalf of the Fund which contains detailed information concerning the 
investment terms and the risks, fees and expenses associated with an investment in the Fund. 
 
An investment in the Fund is speculative and may involve substantial investment and other risks. Such 
risks may include, without limitation, risk of adverse or unanticipated market developments, risk of 
counterparty or issuer default, and risk of illiquidity. The performance results of the Fund can be volatile. 
No representation is made that the General Partner’s or the Fund’s risk management process or 
investment objectives will or are likely to be achieved or successful or that the Fund or any investment 
will make any profit or will not sustain losses.  
 
Unless otherwise stated, the performance information contained herein is for the Fund and is net of a 
1.50% annual asset-based management fee and a 20% annual profit-based performance allocation. As 
with any hedge fund, the past performance of the Fund is no indication of future results. Actual returns 
for each investor in the Fund may differ due to the timing of investments. The performance information 
contained herein has not yet been independently audited or verified since the Fund launched in June 
2013.  While the data contained herein has been prepared from information that Curreen Capital GP, 
LLC, the general partner of the Fund (the “General Partner”), believes to be reliable, the General 
Partner does not warrant the accuracy or completeness of such information. 

 



 
 
 

Monthly Letter, November 2013 
 
Dear Partners, 
 
Monthly performance in November was 17.23%, net of fees.  
 
There were few changes in our fund’s portfolio in November. The changes that I did make—such as the 
purchase of shares in Bridgeport Education prior to its tender offer—were “cash management” activities. 
I occasionally identify safe opportunities to invest our fund’s cash in ways that are likely to earn a 
significantly higher return than the alternative. This is akin to picking up a penny on my walk to work – it 
is not my main goal, and it is not a lot of money, but I will take it when I come across it. My main goal 
continues to be to identify and purchase stakes in excellent businesses with exceptional management 
teams, whose securities are available at low valuations. These opportunities are rare but real, and I 
continue to hunt for our fund’s next such investment. 
 
December is the end of our fund’s fiscal year, and in the next monthly letter I will include comments on 
our performance from inception on June 1st through the end of December 2013. I do not write about 
monthly performance, as performance in any single month provides relatively little statistically significant 
information. However, performance is extremely important in the long term – it is the way to judge 
whether your investment manager is earning their keep. To deal with this dichotomy—unimportant in the 
short term, extremely important in the long term—I choose to write about performance at the end of each 
calendar year. Because 2013 will end before I send you the next letter, I want to take this moment to wish 
you and your loved ones a very Happy New Year! 
 
Thank you for your continued support and interest in Curreen Capital. As always, please feel free to call 
or email with any questions, suggestions, or just to say hello.  
 
Sincerely, 
 
 
 
Christian Ryther 
646-535-8573 
cryther@curreencapital.com 
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DISCLAIMER 
 
The information contained herein regarding Curreen Capital Partners, LP (the “Fund”) is confidential 
and proprietary and is intended only for use by the recipient. The information and opinions expressed 
herein are as of the date appearing in this material only, are not complete, are subject to change without 
prior notice, and do not contain material information regarding the Fund, including specific information 
relating to an investment in the Fund and related important risk disclosures.  This document is not 
intended to be, nor should it be construed or used as an offer to sell, or a solicitation of any offer to buy 
any interests in the Fund.  If any offer is made, it shall be pursuant to a definitive Private Placement 
Memorandum prepared by or on behalf of the Fund which contains detailed information concerning the 
investment terms and the risks, fees and expenses associated with an investment in the Fund. 
 
An investment in the Fund is speculative and may involve substantial investment and other risks. Such 
risks may include, without limitation, risk of adverse or unanticipated market developments, risk of 
counterparty or issuer default, and risk of illiquidity. The performance results of the Fund can be volatile. 
No representation is made that the General Partner’s or the Fund’s risk management process or 
investment objectives will or are likely to be achieved or successful or that the Fund or any investment 
will make any profit or will not sustain losses.  
 
Unless otherwise stated, the performance information contained herein is for the Fund and is net of a 
1.50% annual asset-based management fee and a 20% annual profit-based performance allocation. As 
with any hedge fund, the past performance of the Fund is no indication of future results. Actual returns 
for each investor in the Fund may differ due to the timing of investments. The performance information 
contained herein has not yet been independently audited or verified since the Fund launched in June 
2013.  While the data contained herein has been prepared from information that Curreen Capital GP, 
LLC, the general partner of the Fund (the “General Partner”), believes to be reliable, the General 
Partner does not warrant the accuracy or completeness of such information. 

 



 
 
 

Monthly Letter, December 2013 
 
Dear Partners, 
 
Monthly performance in December was -0.26%, net of fees. There were minimal changes to our portfolio 
in December. As I mentioned in last month’s letter, this letter’s focus is on reviewing our fund’s 
development in 2013. 
 
Year End Overview 

• After fees, our fund strongly outperformed the best available alternatives 
• Our fund’s strategy should lead to outperformance over time, but the ride will be bumpy 
• We owned eight stocks at year-end, two with unrealized losses: Hammond Power and Punch 

Taverns 
• Our best performing investment was also our largest: Caverion 

 
Our Fund Outperformed the Best Available Alternatives During 2013 
I consider the S&P 500 and the MSCI World indices to be the default investment options for individuals 
and institutions who have a long term investment horizon, and believe that owning a broadly diversified 
index fund is an excellent investment decision. Index funds are liquid, have low costs, and because of 
these low costs, will outperform the majority of higher cost active equity funds. Therefore, any actively 
managed fund—including our fund—must justify its existence by being superior to a low cost index fund, 
after all fees. My goal with Curreen Capital Partners LP is to continue to earn your trust by providing you 
with returns that over time are superior to those you could earn by investing in either of these alternatives, 
which we accomplished in 2013. Our fund’s performance after fees is shown below: 
 
Performance After Fees for Each Month and Full Year Cumulative Return 

Jun Jul Aug Sep Oct Nov Dec 2013
Curreen Capital Partners LP -1.13% 0.73% 6.16% 8.10% 0.28% 17.23% -0.26% 34.01%

2013 S&P 500 -1.34% 5.09% -2.90% 3.14% 4.60% 3.05% 2.53% 14.75%
MSCI World -2.61% 5.19% -2.33% 4.82% 3.83% 1.59% 2.00% 12.84%  
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As shown in the chart on the previous page, from inception on June 1st through December 31st 2013, our 
fund outperformed both the S&P 500 and the MSCI World indicies by 19 and 21 percentage points, 
respectively. Seven months is a relatively short period, but I am very pleased that the fund has begun its 
life delivering solid outperformance for investors. 
 
Our Strategy Should Lead to Outperformance Over Time, But the Ride Will Be Bumpy 
Curreen Capital Partners LP’s strategy is to invest in the few opportunities that combine each of: 1) an 
excellent business, 2) exceptional management, and 3) a low securities market valuation. This strategy 
results in a highly concentrated portfolio, because few investments meet each of our criteria, and some of 
our investments will perform better than others. We start with large positions, and some of them grow 
even larger, leaving us with some very large positions. 
 
Because few investments meet each of our criteria, we will generally hold between 5 and 15 positions, 
which means that a “normal” position will account for 10% of the fund. Many conventional investors 
consider a 10% position to be uncomfortably large, while for us it is routine. In fact, I will invest 
substantially more when I believe that I have identified an extraordinary opportunity – for example, I 
initially invested 1/3 of our fund in Caverion. Furthermore, some of our investments will perform 
substantially better than our other investments, and these positions will become an even larger percentage 
of our portfolio. I am in no hurry to sell when an investment demonstrates excellence and becomes a 
larger portion of our portfolio. As an analogy, if we drafted Michael Jordan to our basketball team, I 
would not trade him for two new players just because Jordan proved to be a superstar. I sell when I can 
get an excellent price for an excellent asset, when evidence indicates that the business or management is 
not excellent, or when another investment presents a better opportunity. 
 
The good news for this strategy is that buying excellent businesses with exceptional management at low 
valuations will generate strong and market-beating returns over time. The less pleasant news is that a 
concentrated portfolio will bounce around a lot. Despite the volatility that it brings, I pursue our fund’s 
strategy because I believe that it is the optimal stock market investment strategy for me to execute. With 
so much of my own personal portfolio invested in Curreen Capital Partners LP, my emotional and 
financial incentives are firmly aligned with yours – I do my utmost to both avoid losses and to make 
money for our fund. 
 
Position Review 
Our fund ended the year with a 20% cash position, and owned eight positions. At year-end we had 
unrealized gains on six of our positions, and unrealized losses on two. Caverion was both our largest 
position and our best performing investment. Though I wish it would be so, this will not always be the 
case – sometimes our best performing position will be small. Indeed, Kopparbergs Bryggeri’s stock price 
also rose strongly, but it was a much smaller portion of our fund. The main detractor from the fund’s 
performance was Hammond Power Solutions, our third largest position. The other stock with unrealized 
losses was Punch Taverns. Our second largest position—SAIC—ended the year slightly above where we 
bought it in October. 
 
Hammond Power Solutions has been our weakest investment – operating performance has been mediocre, 
the stock price has declined, and despite buybacks in 2009, 2010 and 2012, the company has declined to 
repurchase stock. The stock is currently very cheap, but because management is unwilling to take 
advantage of the current low price I have downgraded my estimation of their capital allocation skills. 



 
 
 

Punch Taverns was our other investment with unrealized losses at year-end, when it was a small (3%) 
position for our fund. I sold the Punch Taverns shares in January 2014 for 15p per share. Punch Taverns 
is a holding company that owns a pile of cash, 50% of the UK’s leading independent beer distributor, and 
the equity in two heavily leveraged pub real estate companies. The heavily leveraged real estate 
companies would default on their debt covenants if the holding company did not subsidize the beer that 
they sell to their tenants, the pubs. I bought our shares at a very low price (i.e. for less than the value of 
the holding company’s cash and its stake in the beer distributor), and in selling, our fund realized a decent 
return. 
 
As for our winners, Caverion was an excellent investment for our fund in 2013, and a demonstration of 
the power of our investing strategy and of our fund’s ability to successfully execute on the strategy. I 
outlined the Caverion investment rationale in the July 2013 monthly letter. Little has changed in the 
business since: it remains an excellent business with an exceptional management team. What has changed 
is the stock price, which more fully recognizes the value of the business. I look forward to finding further 
opportunities that fit our investment strategy over the coming year. 
 
I am extremely pleased to have delivered strong results so early in the life of our fund, and earning the 
trust that you have placed in me. Our fund has grown, both by adding investors and through portfolio 
performance. I continue to work to invest our money intelligently according to our fund’s strategy, and 
thank you for your continued support and interest in Curreen Capital. As always, please feel free to call or 
email with any questions, suggestions, or just to say hello.  
 
Sincerely, 
 
 
 
Christian Ryther 
646-535-8573 
cryther@curreencapital.com 

CR



 
 
 

DISCLAIMER 
 
The information contained herein regarding Curreen Capital Partners, LP (the “Fund”) is confidential 
and proprietary and is intended only for use by the recipient. The information and opinions expressed 
herein are as of the date appearing in this material only, are not complete, are subject to change without 
prior notice, and do not contain material information regarding the Fund, including specific information 
relating to an investment in the Fund and related important risk disclosures.  This document is not 
intended to be, nor should it be construed or used as an offer to sell, or a solicitation of any offer to buy 
any interests in the Fund.  If any offer is made, it shall be pursuant to a definitive Private Placement 
Memorandum prepared by or on behalf of the Fund which contains detailed information concerning the 
investment terms and the risks, fees and expenses associated with an investment in the Fund. 
 
An investment in the Fund is speculative and may involve substantial investment and other risks. Such 
risks may include, without limitation, risk of adverse or unanticipated market developments, risk of 
counterparty or issuer default, and risk of illiquidity. The performance results of the Fund can be volatile. 
No representation is made that the General Partner’s or the Fund’s risk management process or 
investment objectives will or are likely to be achieved or successful or that the Fund or any investment 
will make any profit or will not sustain losses.  
 
Unless otherwise stated, the performance information contained herein is for the Fund and is net of a 
1.50% annual asset-based management fee and a 20% annual profit-based performance allocation. As 
with any hedge fund, the past performance of the Fund is no indication of future results. Actual returns 
for each investor in the Fund may differ due to the timing of investments. The performance information 
contained herein has not yet been independently audited or verified since the Fund launched in June 
2013.  While the data contained herein has been prepared from information that Curreen Capital GP, 
LLC, the general partner of the Fund (the “General Partner”), believes to be reliable, the General 
Partner does not warrant the accuracy or completeness of such information. 
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